
STARTUP CAMPUS
IN

V
ES

TM
EN

T 
P

O
RT

FO
LI

O

2019



STARTUP CAMPUS LONDON Investment Portfolio



STARTUP CAMPUS LONDON Investment Portfolio

Startup Campus London is part of Start-
up Campus Global, an international start-
up incubator that is focusing on support-
ing the global expansion of Central and 
Eastern European startups and scaleups 

in London and Berlin. 

HOW? WHEN? WHERE?
These are crucial questions for every company willing to enter a foreign market. We support our clients 
by providing answers to these challenges and we deal with their international expansion on the spot 
whilst they can continue to focus on their priorities at home. 

As every company is unique, we tailor-make our programmes to fit their needs and help them as effi-
ciently as possible. 

The main areas where we can support a company are 
•    setting up a local entity
•    introducing them to key players of the local ecosystem
•    helping them to form an effective market entry strategy
•    reviewing their promotional materials and business plans 
•    B2B lead generation and sales
•    to connect them to investors 

Our brochure contains a short description of our companies who are looking for funding. If you find any 
of them attractive, please get in touch with us. 
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Femtonics 
(http://femtonics.eu/)

Femtonics, a fast-growing MedTech firm 
that develops advanced microscopes and 
other deep-tech diagnostic tools for re-
search and clinical use. 

They provide the most innovative laser 
microscope technologies to reveal brain 
activity with the highest speed, for a wide 
variety of biological applications, clinical 
diagnostics, and therapies. 

Currently, Femtonics is looking to raise for 
its corporate spinoff project that includes 
two devices that are compatible: Fem-
toSmart and Femto 3Datlas. These two 
equipment provide different solutions on 
similar fields. They were cross-developed 
as the team realised how the core tech-
nology in Femto 3Datlas could be used in 
other areas.

The products of Femtonics provide effec-
tive support for leading sciences, and they 
are unique on the market.
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Looking to raise: 2.5M GBP
Status: On the market
Countries of Operation: Global
Key Strategic Partners: Researchers

Testimonials / Awards: 
•    Grand Prize for Innovation, Hungary, 2011
•    Entrepreneur Of The Year EY Award, Hungary, 2014
•    Prima Primissima Awards, Hungary, 2007
•    ERC, EU Consolidator grant, 2016
•    Lifestyle Of The Future Entrepreneur, EY Hungary, 2017

Revenue: 2018 – 2.91M EUR
Customers: Universities, hospitals, research laboratories
Patent: 44
Funding already raised: 3.7M EUR
EIS: In progress

BALAZS ROZSA MD, PHD
(Co-Founder & CEO)

GERGELY KATONA
(Co-Founder & CEO)

MARTON BECK
(COO)

ATTILA HUSZAR
(CFO)

Contact: Balazs Rozsa  —  +36 30 325 7771  —  rozsabal@femtonics.eu

Core Team: 
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RECASH
(www.recash.app)  

RECASH is a revolutionary marketing tool that helps 
to bring your competitors’ customers to you.

Traditional loyalty programmes are not more than a 
data analyser tool. They cannot target potential new 
customers — these programmes are basically unable 
to increase companies’ market share. 

RECASH acts as a revolutionary marketing tool that 
helps to increase market share in a highly efficient way.
The algorithm is programmed to comprehensively 
analyse user profiles and most importantly: spot 
payments made to their partners’ competitors.

If it happens, RECASH reminds the users – in differ-
ent ways – to choose their partners next time in or-
der to receive cashback for their loyalty.

There is minimal implementation for businesses, 
and it is effortless to use on the user side too.
RECASH upgrades any bank card to a cashback card 
in one minute, by one click. No card details or per-
sonal data is required as users only have to provide 
an email address.

RECASH users get cashback in the application after 
paying with their bank card without having to do any 
extra steps. 
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Looking to raise: 3M GBP
Status: Pilot
Countries of Operation: Hungary, UK
Key Strategic Partners: Superbrands
Revenue: Pre-revenue - RECASH goes live on the 14th of September 2019 with PSD2
Customers: Supermarkets, petrol stations, hotels, restaurants -
where people pay by card frequently
Professional registration:  AISP registered with the FCA
Funding already raised: 700.00 EUR
EIS: In progress

Contact: Balazs Zador  —  +447534996613  —  balazs.zador@recash.app

BALAZS ZADOR
Founder & CEO

BENCE TOTH
CTO 

PETER ZADOR 
Founder & CFO 

BALAZS KESZEI
CSO 

MIKLOS NAGYGYORGY
CMO 

ANDRAS WISZKIDENSZKY
Head of Product Development

Core Team: 



STARTUP CAMPUS LONDON Investment Portfolio

ArtConscious
(www.artconscious.co.uk)  

ArtConscious builds a bridge between interna-
tional art collectors and emerging art markets.
 
Although the use of AI has become essential, 
the art market is extremely slow in upgrading 
itself to the 21st century. Surprisingly, there ar-
en’t many online marketplaces selling curated 
art and design products powered by AI.

From November 2018 ArtConscious offers safe, 
transparent and personalised online market-
place solutions based on the mix of different 
recommendation models and e-commerce 
strategies. With the help of collaborative filter-
ing, natural language processing, colour coding, 
rating models and customer profiling, ArtCon-
scious was able to create a uniquely powerful 
discovery engine for a smooth and transparent 
customer experience. 

They launched their website as a simple online 
one-stop-shop, but they will introduce new sales 
strategies in the next five years, including; on-
line auctions, art rental services, tailored com-
missions, art advisory and ultimately represent-
ing other emerging markets.
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Looking to raise: 1M GBP
Status: On the market
Countries of Operation: Central and Eastern Europe and the UK
Key Strategic Partners: Quantum Leap

Testimonials / Awards: 
•    Award nomination: Highlights of Hungary Award 2018

Revenue: £10K in 2019
Customers: UK based art buyers and art collectors, offices, restaurants, hotels
Funding already raised: 553.000 EUR
EIS: In progress

Contact: Luca Jakab - Founder & CEO  —  +44 07508 710810  —  info@artconscious.co.uk

LUCA JAKAB
Founder and CEO

DÉNES CSISZÁR
Senior Business Development Advisor

IVETT ZAHORJAN
Fashion and Design Manager

KSENIA FEHER
Sales and Relationships Manager

DORA PELCZER
Dora Pelczer, Communications
and Fine Art Relationships Manager

Core Team: 
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InSimu Patient 
(www.insimu.com) 

InSimu Patient is an interactive medical education app that teaches and helps 
medical students and professionals to practice clinical diagnostic work via simu-
lated virtual patients, anytime and anywhere.

Medical education is one of the most challenging sectors of education. The diagnostic 
pathway of a patient takes days or weeks, and the students are not there for the com-
plete process to witness. Moreover, due to patient safety, medical students do not have 
the opportunity to practice their future clinical work and to bring their own decisions 
on patients and learn from their mistakes.

InSimu Patient fills the gap between theoretical knowledge and practical skills. It helps 
medical students and physicians to gain clinical experience by making decisions on their 
own, on infinite number of simulated virtual patients. They can choose any diagnostic 
test on virtual patients. Realistic cost and time of the diagnostic tests are measured, 
and objective feedbacks are provided to help the medical professionals to improve their 
cost and time efficient evidence-based diagnosis. Training with Insimu app will enable 
them to handle real-life cases with higher expertise. Mimicking all possible aspects of 
real-life diagnostics, InSimu changes the way of training medical students.
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Looking to raise: 1M GBP
Status: On the market
Countries of Operation: Hungary, UK
Key Strategic Partners: University of Debrecen; EIT Health, International Federation of Medical 
Students’ Associations

Testimonials / Awards:
Satya Nadella, CEO, Microsoft: ”InSimu invented quite a fascinating thing... found a solution how 
to make medical diagnostic training widely available by simulating patients. The students can 
practice on virtual patients just like pilots in aircraft simulators.”

Revenue: Revenue generating – non disclosable 
Customers: InSimu has a B2B and a B2C business pillars:
In B2B: Medical schools and hospitals with a complex education tool and publishers with
interactive supplementary materials.
In B2C: InSimu targets medical students and physicians. 50.000 downloads and 5.000 active 
users worldwide
Professional authorisation: Authorised CME credit provider
Funding already raised: 530.000 EUR
EIS: In progress

Contact: Gabor Toth - Co-Founder and CEO  —  gabor.toth@insmu.com 

DR. GABOR TOTH
Co-Founder and CEO

TAMAS KATONA
Co-Founder and CPO

ANDREA HERDON
Co-Founder and CMO

Core Team: 
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Rocket Shepherd
(www.rocketshepherd.com) 

Inter-ecosystem marketplace between Central & Eastern European startups. 

Global startup databases rely on manually updating profiles that quickly become outdated. They 
also categorise CEE Region companies along Western standards -- CEE data is sparse and irrelevant 
as a result, lacking analytical insight. Furthermore, they only capture 30% of Central & Eastern Eu-
ropean startups and predominantly promote Western products & services that oftentimes cannot 
be fully accessed by CEE Region users. 

Therefore, current global startup databases are biased towards promoting Western startups, 
thus hindering the discoverability and development of CEE Region innovation ecosystems that 
increasingly present cheaper and more lucrative alternatives than their Western counterparts.

Rocket Shepherd is an interactive database for comparing Central & Eastern European startup 
ecosystem stakeholders with their global counterparts to identify gaps between them and get 
personalised recommendations of products/services that remedy those shortfalls and improve 
digital presence and sales. 

Up to 90% of Central & Eastern European startups are covered and their profiles are automati-
cally refreshed daily in analysed/contextualised data that Western counterparts can understand 
and compare to their own constituency of startups. With this automation and personalisation, 
Rocket Shepherd creates up-to-date discoverability of CEE Region startups and complimentary 
services, thereby creating an inter-ecosystem marketplace where innovators can cross-sell their 
products & services to a greater number of customers.
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Looking to raise: 300.000 GBP from private angel investor
Status: Beta-testing
Countries of Operation: Hungary, Poland, USA, Romania, CEE Region
Key Strategic Partners: Deloitte, Gust.com, Startup Campus, Get in the Ring, Pioneers
Revenue: 30k in 2018
Customers: Pre-subscribers and testers
Roadmap: Go Live in September 2019
Funding already raised: 300.000 EUR
EIS: Not started

Contact: Sebastian Tamas - Founder & CEO  —  sebi@rocketshepherd.com

SEBASTIAN TAMAS
Founder & CEO

ZOLTAN CSERI
COO

ZOLTAN FARKAS
CTO

Core Team: 
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OUR CLIENTS’ SUCCESS IS OUR SUCCESS! 

Startup Campus London does not take equity in the companies. 

Our mission is to build 
bridges between countries, 
markets and international 
startup ecosystems. 

Please get in touch with us if you find any of these startups an attractive
investment opportunity for your company.

Olivia Exton - Programme Manager
+44 (0) 7534996613
olivia.exton@startupcampuslondon.co.uk 

Greg Gulyas, IMC – Managing Director
+44 (0) 7704127485
greg@startupcampuslondon.co.uk

Contact
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